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T Trade-In Leads: A Great Conversion
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How to Reduce the Time From Trade-In Appraisal to
Purchase

Dealer Marketing Magazine: Trade-In - WardsAuto: Car Dealership  Dealer Marketing Magazine: How
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Predicting Dealership Website
Micro-Moments to Drive Conversion
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Mental Toughness Is the Key to Automotive Sales Success

Deoler Marketing Mogozme: " Digital Dealer Magazine: Predicting " Dealer Marketing Magazine:
Why Duplicate Leads Are a Dealership Welbsite Micro-Moments  Mental Toughness Is the Key to
Problem Worth Having to Drive Conversion Automotive Sales Success
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It's a Trap! Car Buyers Hip to Lead Capture Forms
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Repossession, Recovery, Remarketing
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How to quantify web-to-store sales

Thomas Lester, August 3, 2017
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Dealer Marketing Magazine: Take a Closer

Look at Your Search / SEO Strategy
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Online experience is about ‘what consumers expect’

and behavior
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Alex Milstein, April 26, 2017
HIGH POINT — Is the experience you offer onfine shappers on your website the same as the experience you
offer customers who shop in your store?

According to Scott Hill, cofounder of Perq, a marketing technology company focused on customer engagement
it needs to be

In his High Point Market seminar. *5 ways to drive in-store sales from you website,” Hill explained that a
retailer's website is its largest showroom, and retaders need (o treat it that way

Perg helps retailers do this by creating a better online experience for customers; and personalized experience
that can eventually be turned into data that retailers can use o grow thei businesses

In the seminar, Hill ran through the five steps to create a more useful website: experience, interactivity,

personalization, data and metrics

Furniture Today: Online
experience is about ‘what
consumers expect’

Internet Department News »

Infiniti Joins automotiveMastermind Platform
Infiniti dealers now have the opportunity to partner with automotiveMastermind, which offers predictive analytics
to drive sales and customer refention
Helion Issues Dealer Data Security Guidance
Describing dealership data breaches as an ‘imminent threat Helion Automotive
Technologies' Eric Nachbahr has issued proactive security recommendations for auto dealers.

PERQ: Decluttered Dealer Sites Perform Best

A new analysis of consumer behavior data suggests that decluttering dealership websites increases profit, data
collection and click-throughs

TradeRev Adds Three New U.S. Markets

Dealers in Dalias and the states of New York and Pennsylvania can now use TradeRev's mabile app to value
trade-ins.

DealerTeamwork Announces Partnership with InteractiveTel

The new collaboration aims to improve customer interaction tracking and data reporting

Black Book Powers AutoGravity's Trade Appraisals
Black Book and AutoGravity have reached an agreement that pairs Black Book's valuation
tools with AutoGravity's digital sales and financing platform
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Fumniture World: PERQ To Offer
High Point Seminar On Creating
Personalized Website Experiences
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